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Products Facts 
      
Manager Challenger Managed 

Investments Limited 
Fund type Wholesale  Boutique No 

APIR code HOW0005AU Specialisation Conventional Multimanager No 
Fund status Open Peer group Australian Fixed Interest - 

Mortgages Conventional 
Inception date Sept. 13, 2000 

Min. investment 
(A$) 

10000   ICR (% pa) 1  
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Standard & Poor’s View 
Standard & Poor's has placed this fund on Hold pending clarification of 
issues that have emerged potentially affecting the management of this 
fund. 

. 

Product Features 
The fund invests in a diversified pool of over 2,700 first-registered 
mortgages which are secured by residential and commercial properties, 
though the purpose of the loans is 100% commercial. Two years ago, the 
fund's constitution was amended by unitholder vote to permit investment 
in mortgage-backed securities, floating-rate notes, and government and 
corporate debt, in order to better manage fund liquidity. 
 
The fund has a strong bias to variable-rate loans which account for 
approximately 95% of the portfolio. Derivatives are not used to manage 
the interest-rate profile of the fund. Distributions are paid monthly and 
can be reinvested. The fund intends to provide a stable A$1.00 unit 
price. The indirect cost ratio (ICR) is 1.0% per year, which is above the 
peer median. There is no entry or exit fee. The objective is to 
outperform alternative cash-based investments by 1%-1.5% per year 
over the medium term. S&P benchmarks the fund against the UBS 
Australia Bank Bill Index. 
 
In October the fund's withdrawal process was amended; this is expected 
to be a temporary measure to deal with the significant increase in 
redemption requests received after the Federal Government's guarantee 
of bank deposits. Investors will be notified of a quarterly withdrawal 
offer, the first of which opened in late January 2009. The amount 
available to meet withdrawal requests (approximately A$125 million 
across the entire mortgage pool) was determined after allowing for 
undrawn loan commitments and maintaining sufficient cash on hand for 
future liquidity requirements. The allocation to non-cash "liquid" 
investments accounts for around 2% of funds under management (FUM) 
and are unlikely to be divested to meet redemption requests unless there 
is an attractive and appropriate opportunity. The change to the 
withdrawal process is expected to be temporary and the capital position 
and monthly distributions are unaffected. 
 

Fund Objectives 
  
Benchmark UBS Bank 0 + Years 
Target return (% p.a.) Alternative cash based 

investments + 1%-1.5% p.a. 
   

Investment Style 
The fund is classified by S&P as a "conventional" mortgage fund. 
Conventional funds are those that invest in first-registered mortgage 

assets secured by residential and commercial properties with less than 
30% of the portfolio exposed to construction, development or 
specialised property assets, and a stated maximum loan-to-value (LTV) 
ratio of 75%. At Oct. 31, 2008 the fund did not have any exposure to 
specialised or construction/development assets but it did have a small 
(2%) exposure to vacant land (interest costs are serviced from other 
sources and are not capitalised). The average LTV ratio was 62%; less 
than 20% of the underlying assets were geared in excess of 70%. The 
fund also had a bias toward residential-property security (approximately 
35% of mortgage assets). 

Investment Team 
Rob Stewart has been the portfolio manager since 2005. As portfolio 
manager he is responsible for the overall performance of the fund and 
managing the fund toward the strategy set by the strategy committee. He 
manages the small fixed-interest component in conjunction with 
Challenger's fixed-interest team. He has over 15 years' investment 
management experience. While his previous roles have not been related 
to mortgages or the property industry specifically, they are relevant 
given the overall portfolio management responsibilities he has for this 
fund. Before joining Challenger in 2003 he was at Colonial First State 
where he had management responsibilities for index portfolios across all 
asset classes, asset allocation responsibilities for institutional client 
bases, quantitative data systems, and performance analysis. 
 
The commercial lending team is led by Craig Hitchings who was 
appointed when Alan Maudsley retired in January 2008. Mr. Hitchings 
has 28 years' experience in the banking and finance industry, with 18 
years spent at Challenger Howard Mortgage Fund. As head of 
commercial mortgage lending he is responsible for the origination of 
new loans and management of the underlying mortgage pool. There is a 
team of eight people who have lending responsibilities, including 
commercial lending managers and business development managers 
based in Sydney, Melbourne, and Perth. Five of the people in the team 
have 20 years' industry experience, or more. The back-office support 
function is provided by a team of 16 people, based in Melbourne. 
 
Within the broader team there have been personnel changes since our 
last review; another retirement, and three people have taken a period of 
maternity leave. The decision was made at that time not to refill those 
positions. The lending team has recently been reduced by two people as 
a result of the temporary suspension in lending activities. Overall, the 
investment team is still large and the experience is still considered 
strong. 
 
The investment team also has a degree of informal interaction and 
information sharing with the direct- and listed-property teams on macro-
economic indicators and their likely effect on property market 
fundamentals, and therefore on the fund's property market exposure. 



Standard & Poor’s 

Challenger Howard Wholesale Mortgage Fund  
 

Page 2/7 March 12, 2009 

This is of benefit to the fund from an overall portfolio management 
sense. 
 
Two years ago, a strategy committee was established and includes: Mr. 
Stewart and Mr. Hitchings, the joint chief executive of funds 
management (Rob Adams), the chief executive of mortgage 
management (Drew Hall), and the head of asset finance (Gavin 
Buchanan). The strategy committee brings together people from 
different parts of the Challenger business to discuss high-level strategic 
issues such as the product offering and its structure. Of greater 
importance to the committee more recently, has been the issue of 
liquidity management. 
 

New      Experienced 

Small      Large 

Unstable      Stable 

Investment Process 
Loan origination is through internal (Challenger-affiliated dealer groups 
and financial planners) and external sources. External sources include 
relationships with more than 900 originators, including finance brokers, 
accountants, and solicitors. In order to provide incentives to the larger 
commercial mortgage originators, loans sourced by Balmain NB (BNB) 
and Ashe Morgan Winthrop (AMW) are administered externally by 
Australian Mortgage Administration Ltd., which is a joint venture 
between BNB and AMW. Another initiative is providing wholesale 
funding to mortgage distributors enabling them to rebrand the loan as 
their own. 
 
All loans must be for commercial purposes; including refinancing, 
bridge financing, property acquisitions, and asset-backed lending. There 
is a strong bias for residential security being held against loans advanced 
for commercial purposes. This is due to there being a wider market, the 
assets more readily saleable, and providing a stronger motivator against 
default. The fund does not permit construction or development loans but 
does lend against vacant land where interest is serviced from other 
sources. As a conventional fund it will lend against first-mortgage 
security only. The maximum LTV ratio is 75%, though there is an LTV 
matrix based on the type of property and its location. The loan 
application and documentation required is standardised. At the time of 
our last review the fund did undertake self-certified lending; this 
practice ceased in February 2008 and had reduced to 5.6% of loans at 
Oct. 31, 2008. It will continue to reduce as those loans mature. These 
loans were subject to lower LTV limits of 70%, and they attract higher 
margins. 
 
The credit policy sets out standards applicable to individual loans and 
the loan portfolio, adherence to delegated lending authorities for loan 
approval, and loan performance measures to be monitored for early 
identification of problem loans. The credit analysis process distinguishes 
between the viability of the proposal and the financial position of the 
borrower, and assesses each independently. All proposals are assessed 
against a check list and guidelines which cover the credit standing of the 
borrower, their capacity to service the loan, and an assessment of the 
property security offered. 
 
Credit history is checked through a credit reference agency as well as 
company searches, where relevant. The fund requires a minimum debt-
servicing ratio of 1.2x. Loan serviceability is determined based on all 
sources of income and taking into account all financial obligations. The 
preference is for borrowers where the interest cost does not represent a 
large portion of their expenses to ensure there is capacity to absorb any 
increases in interest costs.  

 
Each security property is subject to an independent valuation by a 
member from Challenger's valuation panel of 30 firms. Valuations are 
instructed by and addressed to Challenger. Challenger forms a macro-
economic view on the outlook for each sector and region and aims to 
avoid portfolio concentration to areas identified as higher-risk sectors. 
These views are formed by analysis of macro-economic data influencing 
the fundamentals of property markets where the fund has exposure. The 
wider Challenger property-research team may have input into this, 
though the relationship isn't formalised. 
 
The process for loan approval is well documented, and the aim is to 
provide a quick turnaround time of 24 to 48 hours. Each lending 
manager can approve loans up to a specified limit, based on their 
experience. For loans under A$750,000 there is single loan approval, 
subject to each lending manager's approval limits. The experience of the 
team and the relatively small amount of the portfolio (by value) these 
loans account for provides some comfort for the single sign-off. For 
loans in excess of A$750,000 dual approval is required. As the size of 
loan increases, the approval process involves more members of the 
Challenger group, including Mr. Hitchings, the Challenger commercial 
lending committee, Challenger group credit, culminating in approval by 
the group's chief executive officer for loans in excess of A$30 million. 
 
All loans are entered into the Axcess Relationship Manager System 
(ARMS) - the loan management system. It is an off-the-shelf product 
that has been customised for Challenger. ARMS is able to track all loans 
and dealings with borrowers, and provide a statistical profile of the 
portfolio, including geographic, sector diversity, and key loan ratios for 
regular and ad hoc reporting.      
 
 

Key Fund Parameters and Lending (at Oct. 31, 2008) 
   
 Limits Actual 
Maximum loan size (A$) 85,000,000 58,404,000 
Maximum % of portfolio to any one loan (%) 2.5 2.11 
Minimum held in cash or liquid securities (%) 10 6.13 
Maximum loan period permitted (years) 5 5 
Weighted average term to maturity (years) N/A 2.0 
Frequency of security property valuations 
(years)* 

App/3/RO App/3/RO 

Maximum LVR** for non-residential loans 
(%) 

75 75 

Maximum LVR** for residential loans (%) 75 75 

*App—At application, RO—At rollover.  **LVR—Loan-to-value ratio. 
 

Geographic Distribution (at Oct. 31, 2008) 
   
 (%) Total 
Metropolitan 89.92  
Non-metropolitan 10.08 100 

Australian Capital Territory 0.87  
New South Wales 60.97  
Northern Territory 0.17  
Queensland 11.65  
South Australia 1.9  
Tasmania 0.18  
Victoria 19.43  
Western Australia 5.13 100 

Source: Challenger Managed Investments Limited. 
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Sector Distribution (at Oct. 31, 2008) 
   
Sector Subsector (%) 
Commercial  23.42 
Industrial  18.99 
Residential  35.54 
Retail  13.63 
Rural   
Specialised  Health  
   property Aged care  
 Hospitality/other  
Development/ Land subdivision developm't & land banking 2.3 
   construction Residential   
 Commercial, industrial, retail  
 Other - including specialised property  
Liquidity Cash 3.9 
 Other - e.g. mortgage-backed securities 2.23 
Total  100 

Source: Challenger Managed Investments Limited. 

Performance 
At the time of S&P's previous review of the mortgage fund sector, many 
funds were experiencing high liquidity which was creating a cash drag 
on fund performance. The current sector review reveals a completely 
different story, as a result of the spike in outflows experienced by many 
mortgage fund managers in October 2008, following the Federal 
Government's decision to guarantee bank deposits.  
 
At this point in the credit cycle, peer-group performance should be 
higher relative to the benchmark. Past overexuberance on the part of 
some lenders, which led to loan margins being slashed and lending 
covenants discarded, has ended. In the current market, mortgage funds 
are able to lend with lower gearing, stronger lending covenants, and at 
higher margins. Future fund performance in the current environment is 
particularly sensitive to two critical aspects; credit quality and liquidity 
management. 
 
Over the three and five years to Oct. 31, 2008 the fund returned (net of 
fees) 7.01% and 6.72% per year, respectively, compared to the 
benchmark return of 6.8% and 6.3% over the same periods, respectively. 
The fund outperformed the median fund in the conventional mortgage-
fund peer group. 
 
The fund has a small exposure to self-certified (low doc) loans. These 
are capped at 10% of the portfolio, and at the time of the review 
accounted for 5.6% of the mortgage portfolio. No new loans of this type 
have been written since February 2008, and this component of the 
portfolio will continue to diminish over time. The manager advises that 
these loans have not performed any differently to the rest of the 
mortgage portfolio, but have enhanced the return based on the increased 
margin able to be extracted. Loan losses to date this financial year have 
been A$7.5 million (or 0.27%, attributable to eight loans) and were 
covered by provisions accrued in the current and previous financial 
years. A further A$4.5 million (or 0.16%) in losses has been provisioned 
for the remainder of the financial year.  
 
Challenger has a policy to quickly exit from non-performing loans and 
this process is done by the collections team in conjunction with the 
relevant lending manger. At Oct. 31, 2008, the fund had 90 loans greater 
than 60 days in arrears (A$136.7 million, approximately 5.3% of the 
mortgage portfolio). Approximately 40% by number represent loans 
past their maturity date which are awaiting refinance by another lender. 
The fund benefits from penalty interest on non-performing loans which 
has added 20 basis points, on average, to annual returns. 
 

The fixed-interest allocation is small at around 2% of FUM 
(approximately A$62 million). The performance of these assets needs to 
be carefully managed considering the intention to provide unit price 
stability and the mark to market valuation of these investments. The 
ability of the fund to maintain unit price stability depends on the 
smoothing of the monthly distribution absorbing any mark to market 
losses on the fixed-interest investments and adequate provisions for any 
identifiable loan losses. The strategy to hold fixed-interest investments 
to maturity, and the small allocation, reduces the sensitivity of the unit 
price to any changes in value of these investments.      

      

Liquidity Management 
Historically, the fund has maintained cash holdings between 20% and 
30% of FUM, but since mid-2007 it trended down to 10%-15% of FUM. 
The initial reduction coincided with the change to the constitution 
enabling the fund to invest in debt securities to better manage liquidity 
and fund returns. However, in the lead up to the October announcement 
by the Federal Government to guarantee bank deposits, net flows 
reduced and the cash position of the fund (then below 10%) was closely 
monitored by the portfolio manager and the strategy committee. 
 
At Oct. 31, 2008 the fund had total liquidity of 6% (cash 4% and non-
cash 2%) or almost A$170 million. The non-cash investments are short-
term securities; mortgage-backed securities and floating-rate notes and 
are held directly in the fund. Since lending (new or rolled over) has been 
temporarily suspended, all maturing loans will be added to cash to assist 
in meeting the withdrawal offers as they are made. The manager intends 
to maintain sufficient cash to meet the A$65 million of undrawn loan 
commitments.  
 
The fixed-interest investments (approximately A$61.7 million at Oct. 
31, 2008) are expected to be held to maturity, adding to the capacity of 
the fund to meet withdrawal requests. The weighted average term to 
maturity is 3.5 years and approximately A$13.3 million (0.5% of FUM) 
matures within 12 months.      

Risk Management 
Lending criteria is documented in the credit policies and underwriting 
standards, and are strictly observed. A revaluation can be instructed at 
any time during the loan term. If the LTV covenant is exceeded due to a 
revaluation there is an LTV clawback provision, which would require a 
principal repayment to bring it below the maximum. 
 
The mortgage portfolio is diversified; there are over 2,700 commercial 
loans secured by residential, commercial, industrial, and retail 
properties. Residential properties account for almost 40% of mortgage 
assets reflecting the preference for residential security, not necessarily 
lending against residential-investment properties. The underlying 
security properties are located throughout Australia though concentrated 
in New South Wales, Victoria, and Queensland. 
 
Each loan is risk rated according to its sector and location determining 
the applicable maximum LTV ratio. For example, residential properties 
located in metropolitan areas have a maximum LTV of 75%, but if they 
are located in regional centres it will be a maximum of 70%. Similarly, 
metropolitan commercial and industrial properties have a maximum 
LTV of 75%, but a maximum of 70% if in a regional centre. Lending 
against residential vacant land is capped at 60%, but limited to 50% for 
commercial or industrial sites. The maximum LTVs are a guide only, 
and at Oct. 31, 2008 the portfolio's average LTV ratio was 62%. The 
majority of the portfolio by value is characterised by the manager as 
"average risk"; with LTVs in the range of 60% to 70%. This is at the 
higher end of the conventional mortgage-fund peer group. 
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Portfolio-level limits also apply. These include a cap on the percentage 
of the portfolio exposed to a particular property sector (commercial and 
industrial can be up to 30%, retail up to 20%, and residential can be up 
to 100%). There are also caps on specified loan amounts as a percentage 
of the portfolio. For example, loans in excess of A$50 million cannot 
account for more than 10% of the loan book, and loans greater than 
A$20 million, but less than A$50 million, cannot account for more than 
20%. The maximum loan is capped at 2.5% of FUM. 
 
Key portfolio metrics are closely monitored through ARMS. These 
include: the number of loans, average loan size, average LTV ratio, 
average term to maturity, and the split between fixed- and variable-rate 
loans. The mortgage portfolio is regularly stress tested to determine the 
sensitivity of the portfolio to changes in market values. The manager 
estimates that the fund can withstand a market-wide fall in property 
values of 30%-40%, and default by borrowers, before the stability of the 
A$1.00 unit price would be threatened. The sensitivity of the portfolio is 
also determined based on the security location and sector, loan purpose 
and size. 
 
Non-performing loans are also closely monitored and have been 
trending up to 4.5% as a percentage of the mortgage portfolio, 
representing 78 loans over 90 days in arrears. An increase in arrears is 
not unexpected in a rising interest-rate environment, as was the case 
until early-2008, if a borrower's debt-servicing capacity comes under 
pressure from increased interest costs (whether interest-rate increases 
are fully or partially passed on). While the fund has the ability to charge 
penalty interest (which is passed on to investors), the level of arrears 
needs to be carefully managed in light of property market fundamentals. 
The manager estimates that penalty interest added 20 basis points to 
gross returns during the 2008 financial year. 
 
Challenger has a very high proportion of the fund in variable-rate loans, 
and interest-rate risk management tools are not used. Fixed-rate loans 
are capped to a maximum of 20% of the mortgage portfolio. The high 
allocation to variable-rate loans means fund returns are quicker to react 
to changes in the prevailing interest-rate environment. 
 
The target minimum liquidity is 10%, but this had been reduced to 
around 6% by the end of October due to substantial outflows that month. 
The cash component of liquid investments will be built up as maturing 
loans are repaid. Given the tight credit markets and difficulty in 
obtaining finance, the repayment notification period has been increased 
to six months to give borrowers more time to arrange refinance.      
 

Portfolio Risk Management (at Oct. 31, 2008) 
   
 (%) (A$000’s) 
Loans in arrears 4.94 136,714 
Loan losses (past 12 months) 0.27 7,500 
   
 Limit Actual 
Maximum portfolio exposure to variable rates (%) 100 94.41 
Maximum portfolio exposure to fixed rates (%) 20 5.59 

Interest rate risk management used in portfolios?  No 

N/A—Not applicable. 

Management Group Profile 
Challenger Managed Investments Limited (CMIL) is the investment 
manager of the funds management division and is the responsible entity 
for the Challenger Howard Mortgage Fund. The Challenger commercial 
lending team is part of the wider mortgage management business and 
are responsible for originating and managing the underlying loans in the 
fund. 

 
The Challenger group is a diversified financial-services organisation. 
The business strategy is to develop the diversified nature of the financial 
services that it offers by entering into strategic joint-venture 
partnerships, and gaining economies of scale in operations. Challenger 
offers investment opportunities across fixed-interest, equities, real-estate 
(including real-estate debt), and infrastructure asset classes. 
 
In recent months there have been changes at the senior levels of the 
Challenger Group. In August 2008, Mike Tilley stepped down as chief 
executive officer and was succeeded by Dominic Stevens. In November, 
the specialised funds area of asset management merged with the wider 
funds-management business creating a larger funds-management 
division jointly led by Rob Adams and Rob Woods. Brian Benari who 
was previously chief executive mortgage management is now the group 
chief financial officer and chief operating officer. The new chief 
executive, mortgage management is by Drew Hall. The changes at the 
group level had no direct effect on the day-to-day management of the 
Challenger Howard Mortgage Fund.      

      

Market Share 
At Oct. 31, 2008 Challenger had approximately A$2.7 billion of FUM 
in the Challenger Howard Mortgage Fund. FUM included A$2.6 billion 
of mortgage assets, with A$108 million in cash, and A$62 million in 
mortgage-backed securities and floating-rate notes.      
 

Analyst(s): Kelly Napier; Peter Ward. 
Release authorised by: Mark Hoven. 
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S&P Fund Rating Reference Information 
Australian Fixed Interest - Mortgages Conventional (at March 

12, 2009) 
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Fund Rating Peer Groups by Sector 

    
Australian Equities International Equities International Fixed Interest Alternative Assets 
Large Cap Diversified Diversified Equities Diversified Fixed Interest Commodities 
Large Cap Income Emerging Markets  Diversified Fixed Interest Income Multi-Sector 
Large Cap Indexed Emerging Markets Asia ex Japan Fixed Interest Private Equity Listed 
Large Cap Industrials Emerging Markets China Fixed Interest High Yield Private Equity Unlisted 
Long Short Emerging Markets India Fixed Interest Income Infrastructure Listed 
Small Cap Large Cap Diversified Mortgages Infrastructure Unlisted 
Specialist Large Cap Income Mortgages High Yield Alternative Strategies 
Australian Fixed Interest Large Cap Indexed Mortgages High Yield Hybrid Single Strategy Funds Multimanager 
Cash Large Cap Industrials Mortgages Conventional Single Strategy Funds Single Manager 
Cash Enhanced Long Short  Mortgages Hybrid Multi-Strategy Funds Multimanager 
Fixed Interest  Long Short Specialist International Property Multi-Strategy Funds Single Manager 
Fixed Interest Income Long Short Regional Direct Commercial Multi-sector 
Mortgages Regional Japan Direct Development Capital Guaranteed 
Mortgages High Yield Regional UK/Europe Direct Diversified Direct 20 
Mortgages Conventional Regional US Direct Industrial 40 
Mortgages High Yield Hybrid Regional Asia Direct Residential 60 
Mortgages Hybrid Small Cap Direct Retail 80 
Australian Property Specialist Healthcare Direct Rural 100 
Direct Commercial Specialist Information Technology Direct Specialised Equity 
Direct Development Specialist Resources Diversified Property Other 
Direct Diversified Direct  Listed  
Direct Industrial    
Direct Residential    
Direct Retail    
Direct Rural    
Direct Specialised    
Diversified Fixed Interest Listed    
    
 

Fund Rating Philosophy 

A star rating is a forward-looking qualitative assessment of a manager’s ability to consistently generate risk-adjusted fund returns (net of 
fees) in excess of both its relevant investment objectives and its peers. 

Fund Rating Process 

In assigning a star rating to a fund, Standard & Poor's evaluates: the size, skill, and stability of the manager's investment team; the clarity, 
implementation, and risk management of the investment process; the fund's objectives, fee structure, and portfolio characteristics; and 
the manager’s business management. 

Fund Rating Definitions 

 
Standard & Poor’s has very high conviction that the manager will consistently generate risk-adjusted fund returns in excess of its relevant 
investment objectives and relative to its peers. 

 
Standard & Poor’s has high conviction that the manager will consistently generate risk-adjusted fund returns in excess of its relevant 
investment objectives and relative to its peers. 

 
Standard & Poor’s has conviction that the manager will generate risk-adjusted fund returns in-line with its relevant investment objectives 
and relative to its peers. 

 
Standard & Poor’s has conviction that the manager will not generate risk-adjusted fund returns in in-line with its relevant investment 
objectives and relative to its peers. 

 
Standard & Poor’s has high conviction that the manager will not generate risk-adjusted fund returns in-line with its relevant investment 
objectives and relative to its peers. 

 
Issues that may affect the fund's management have emerged; and the fund rating is temporarily suspended, pending clarification. 

 
Significant issues exist that potentially will adversely affect the fund’s performance. Investors should consider obtaining advice on 
switching or redeeming funds. 

Fund Rating Subscript 

 The investment process, fund manager, or the fund has a relatively short history, or the analytical team has changed significantly, but a 
relevant and demonstrable track record is shown on similar funds. 
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Disclaimer: Standard & Poor's Information Services (Australia) Pty Ltd (ABN 17 096 167 556) (Standard & Poor's) rating and other opinions are and must 
be construed solely as statements of opinion and not statements of fact or recommendations to purchase, sell or hold any financial product(s). 
Conclusions, ratings and opinions are reasonably held at the time of completion but subject to change without notice. Standard & Poor's assumes no 
obligation to update any information following publication. No warranty, express or implied, is given or made by Standard & Poor's as to the accuracy, 
timeliness, completeness, merchantability or fitness for any particular purpose of any Standard & Poor's rating, opinion or other information and Standard 
& Poor's will not be liable to any party in contract or tort (including for negligence) or otherwise for any loss or damage arising as a result of any party 
relying on any such rating, opinion or other information (except in so far as statutory liability cannot be excluded). Any statement of fact is based on 
information provided to Standard & Poor's by our clients or obtained from sources which Standard & Poor's considers reliable. Standard & Poor's does not 
perform an audit in connection with any rating and may rely on unaudited information. Because of the possibility of human or mechanical error by our 
sources, Standard & Poor's or others, Standard & Poor's does not guarantee the accuracy, adequacy, or completeness of any information and is not 
responsible for any errors or omissions or for the results obtained from the use of such information. Readers should make their own inquiries. 
 
Warning: Past performance is not a reliable indicator of future performance. Any express or implied Standard & Poor's rating or advice is limited to 
"General Advice" and based solely on consideration of the investment merits of the financial product(s) alone. The information has not been prepared for 
use by retail investors and has been prepared without taking account of any particular person's financial or investment objectives, financial situation or 
needs. Before acting on any advice, any person using the advice should consider its appropriateness having regard to their own or their clients' objectives, 
financial situation and needs. You should obtain a Product Disclosure Statement relating to the product and consider the statement before making any 
decision or recommendation about whether to acquire the product. Each rating or other opinion must be weighed solely as one factor in any investment 
decision made by or on behalf of any adviser and any such adviser must accordingly make their own assessment taking into account an individual's 
particular circumstances.  
 
Disclosure: Analyst Disclosure: Analyst(s) remuneration is not linked to the rating outcome. The Analyst(s) may hold the financial product(s) referred to in a 
Standard & Poor's rating or other research report but Standard & Poor's considers such holdings not to be sufficiently material to compromise the rating or 
opinion. Analyst(s) holdings may change at any time. Standard & Poor's Disclosure: In the event of any person subscribing to any rated financial 
product(s), such subscriptions may result in a Standard & Poor's client receiving a commission, fee or other benefit or advantage. Details of any such 
benefits can be obtained from your financial adviser. Standard & Poor's itself does not receive any commission. Prior to the assignment of any rating, the 
fund manager or another Standard & Poor's client agreed to pay Standard & Poor's a fee for the appraisal and rating service rendered. Standard & Poor's 
assigns ratings using comprehensive and objective criteria. Standard & Poor's fee is not linked to the rating outcome. Costs incurred during the rating 
process, including travel and accommodation expenses, may be paid for by the fund manager or another Standard & Poor's client to enable onsite 
reviews. Standard & Poor's does not hold or have a material interest in any rated financial product(s). Standard & Poor's associates may hold rated 
financial product(s) but detail of these holdings are not known to the Analyst(s). 
 
Standard & Poor's from time-to-time provides fund managers and other clients with investment data, research software, and other financial planning 
services. Standard & Poor's is a wholly owned member of The McGraw-Hill Companies, Inc, a New York Corporation. The analytic services and products 
provided by Standard & Poor's and its associates are the result of separate activities in order to preserve the independence and objectivity of each analytic 
process. Each analytic product or service is based on information received by the analytic group responsible for such product or service. Standard & 
Poor's and its associates have established policies and procedures to maintain the confidentiality of non-public information received during each analytic 
process. Standard & Poor's holds an Australian Financial Services Licence Number 258896. Please refer to Standard & Poor's Financial Services Guide 
for more information at www.assirt.com.au. "S&P" and "Standard & Poor's" are trademarks of The McGraw-Hill Companies, Inc. Copyright 2009 Standard 
& Poor's Information Services (Australia) Pty Limited. Certain funds data contained herein may be proprietary to Morningstar, Inc. 
 
 
 


